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I.     Course Description:

This course aims to develop an understanding of the many decisions involved in real estate business. It is expected that it would enable the reader to understand real estate, buy real estate, make money on real estate and financing of real estate. Having taken a serious interest in the course one might successfully purchase a home or a parcel of commercial real estate as an investment without any significant pitfalls.
II.   Course Objectives:  Having read this course, the students are expected to understand the tools and terminologies frequently used in analysis of real estate business, examine the financing of both residential and income properties, analyze the risks and returns inherent in real estate finance and investments and learn about the process of financing land and project development.
	Knowledge   

Explain the various real estate fundamentals as an instrument to analyze and understand the concepts and issues in real estate industry.  

	

	Cognitive Skills

To enable the students to have an improved understanding of mechanics in the areas of mortgage finance for residential and non-residential properties, risks in real estate and issues in project and land development based on examples from real life. 

	

	Interpersonal Skills & Responsibility

Recognize the value judgment process and diversity of opinion regarding issues across individuals to develop and strengthen the mind-sets towards mutual understanding, tolerance and ideas sharing. 

Draw upon the resiliency of human approach and adopt a productive and supportive attitude in solution of problems in real estate markets.

	

	Numerical & Communication Skills

Put forward individual opinions and observations about theoretical and contemporary issues in real estate business. 


III.    Course Contents
	Topics
	No. of Weeks
	Contact Hours

	A. Legal Concepts, Financing: Notes and Mortgages

· Property Rights and Estates

· Interests and Easements

· Assurance of Title and its Methods
· Recording Acts and Limitations on Property Rights

· The Mortgage Instrument

· Assumption of Mortgage

· Other Financing sources

· Land Contracts, Default and Foreclosure
(Ch_1 and 2)
	Week 1-2
	6 hours

	
	
	

	B. The Interest Factor in Financing

· Compound Interest

· Compound or Future Value

· Present Value                                            
· Compound or Future Value of an Annuity

· Present value of an Annuity

· Accumulation of a future Sum

· Determining Yields or Internal rates of Return
(Ch_3)
	Week 3-4
	6 hours

	
	
	

	C. Fixed Rate Mortgage Loans
· Determinants of Mortgage Interest rates

· Mortgage Payment Patterns; CAM and CPM
· Comparisons across CAM and CPM
· Determining Loan Balances

· Loan Closing and Effective Borrowing Costs

· Other Loan patterns

· Inflation and Mortgage Pricing

 (Ch_4)
	Week 5-6
	6 hours

	
	
	

	D. Adjustable Rate Mortgage Loans
· Adjustable rate Mortgages (ARMs) and Lender Considerations

· Price Level Adjusted Mortgage (PLAM)

· ARMs: An Overview

· More Complex ARM features
· ARM Payment Mechanics
· Negative Amortization 

(Ch_5)
	Week 7-8
	6 hours

	
	
	

	E. Residential Financial Analysis
· Incremental Borrowing Cost
· Early Repayment 

· Origination Fees
· Loan refinancing

· Early Loan Repayment 

· Lender Inducements
· Market Value of a Loan

(Ch_6)
	Week 9-10
	3 hours

	
	
	

	F. Underwriting and Financing Residential Properties                          
· Underwriting Default Risk

· Classification of Mortgage Loans

· The Underwriting Process 
· The Closing Process

· Settlement Costs
(Ch_8)
	Week 11
	6 hours

	
	
	

	G. Introduction to Income-Producing Properties                          
· Property Types

· Supply and Demand Analysis
· The Business of Real Estate

· The “Market” for Income-Producing Real Estate

· Income Potential—Real Estate Assets

· Underwriting Leases
· General Contents of Leases 
· Effective Rent
 (Ch_9)
	Week 12-13
	6 hours

	
	
	

	H. Valuation of Income Properties and Investment Analysis

· Valuation Fundamentals and Appraisal Process

· Approaches to Valuation: Sales Comparison Approach, Income and Cost Approaches
· Motivations for Investment

· Real Estate Market Characteristics and Investment strategies

· Making Investments: Projecting Cash Flows
I. (Ch_10 and 11)
	Week 14-15
	9 hours

	
	
	

	J. Financial Leverage and Risk Analysis

· Introduction to Financial Leverage

· Break-Even Interest Rate

· Risk and Leverage

· Underwriting Loans on Income Properties

· Comparing Investment Returns

· Types of Risk

· Sensitivity Analysis

· Variations in Returns and Risk
K. (Ch_12 and 13)
	Week 14-15
	9 hours

	
	
	

	
	
	


IV.    Course Components 

	Component
	Contact Hours

	Lecture
	45 hours

	
	


V.     Teaching Strategies 

	              Domain
	                   Strategy

	Knowledge
	Lectures and Theoretical Discussions

	Cognitive Skills
	Case analysis

	Interpersonal Skills & Responsibility
	Group presentations, Plenary discussions,  

	Numerical & Communication Skills
	Individual presentations and assignments


VI.    Course Requirements 

· Preliminary and Final Examinations
· Class participation in discussions and attendance
· Participation in group activities
· Oral and written tests (quizzes, take-home assignments)
· Individual and group projects
VII.   Student Assessment 

              A.   Assessment Task

	Domain
	Assessment Task

	Knowledge
	Quizzes and class discussions

	Cognitive Skills
	Examinations – essay type, MCQs, case analysis

	Interpersonal Skills & Responsibility
	Group project and critical analyses

	Numerical & Communication Skills
	Written assignments and presentations


              B.  Schedule of Assessment 

	Assessment 
	Assessment Task


	Week Due
	Proportion of Final Assessment

	3
	Preliminary Examinations
	Week 6 & 11
	40%

	4
	Attendance
	Week 8, 12
	5%

	2
	Class Discussion
	On-going
	  5%

	5
	Final Examination
	Week 16
	40%


VIII.    Learning Resources

A. Main Sources:

    Brueggeman, W. and Fisher, J. Real Estate, Finance and Investments. 13th    

    edition (2008). McGraw-Hill.
Other Resource Materials:

    David C. Ling, Wayne R. Archer Real Estate Principles, A Value Approach. 
    (2008) McGraw, Hill, Irwin, Publisher.
Floyed, C. and Allen, M., Real Estate Principles. 7th Edition. Dearborn.

B. Facilities Required 

1. Lecture room
2. Multimedia with PC

3. Whiteboard

Note: Dear Students:

1. You can achieve a very good grade in this course by studying the book on a regular basis, attending classes frequently and by revising always whatever is done in the class.

2. You will get a DN, once your level of absence reaches to 13.
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